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Name:

Email:

Telephone:

Business Name:

Please enter your details in the space below to be entered into
our annual prize draw.

I am registered as a broker with UTB: Yes          No

Other (please state)

Asset Finance

Bridging Finance

Development Finance

I am interested in (tick all that apply):

Professional Lending

Structured Finance

Specialised Mortgages

Subject to Terms and Conditions, visit www.utbank.co.uk/meetthespecialists for details.

Thank you!
Thank you for entering our Meet the Specialists prize draw for a
chance to win £5,000 worth of bespoke specialist prizes.

To validate your entry you must be a registered UTB Broker. 

Register here: www.utbank.co.uk/broker-zone

United Trust Bank – project showcase

Exhibition and display

Subject to Terms and Conditions, visit www.utbank.co.uk/meetthespecialists for details.

Meet the Specialists

Enter our Best of British prize draw for a chance
to WIN £5,000 worth of bespoke specialist prizes

B A N K I N G  F O R  B R O K E R S

Visit www.utbank.co.uk/meetthespecialists for more details

GARRICK
ENGLISH WATCHMAKERS 

ABERCROMBIE & KENT
LUXURY TRAVEL 

SELFRIDGES
WITH A PERSONAL SHOPPER

Meet the Specialists prize draw entry

GARRICK
ENGLISH WATCHMAKERS 

ABERCROMBIE & KENT
LUXURY TRAVEL 

SELFRIDGES
WITH A PERSONAL SHOPPER
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United Trust Bank – project showcase

Literature

The specialist perspective

At United Trust Bank we're proud to be recognised as one of the UK’s leading specialist, independent banks.

Our lending divisions strive to be a first-choice provider of finance solutions by going further to meet the

needs of our Broker partners and borrowers.

we understand specialist banking

VALUED
Asset Finance

We are a broker-only asset finance

lender providing flexible and

competitive funding and refinancing 

for a range of assets. Our broker

partners value our dedicated and

individual approach.

Email: assetfinance@utbank.co.uk

FLEXIBLE
Bridging Finance

Our ability to deliver timely funding, 

and to tailor our solutions to cases 

that range from the everyday to the

extraordinary, provides our 

introducers with the flexibility they

need to succeed.

Email: bridging@utbank.co.uk

TRUSTED
Development Finance

The trusted and enduring relationships

we build with our partners stem from

the knowledge, expertise and insight we

bring to our funding solutions and our

diligence and attention to detail in

ensuring they deliver.

Email: development@utbank.co.uk

SPECIALISED
Mortgage Lending

We specialise in bringing highly

innovative and competitive products to

the market and, by striving to understand

our clients’ objectives, enhance those

products by offering straight-forward

and dependable support.

Email: specialisedmortgages@utbank.co.uk

RELIABLE
Professional Lending

We understand the professions sector

inside-out and that reputations are all

important. We work closely with our

broker partners to ensure we provide 

a level of expertise and service they 

can rely on.

Email: professions@utbank.co.uk

READY TO LEND

As a regulated bank operating exclusively

within the UK and only transacting in sterling,

we continue to offer a range of award-

winning loan and deposit products that

individuals and SMEs can count on. With our

reliable funding line firmly in place, we have a

strong appetite for all new lending enquiries

via our broker partners.

Tel: 020 7190 5555   www.utbank.co.uk

Turn on the funding for your clients’ next property improvement project

Our property specialists recognise the importance of well constructed loan deals where funds are free

flowing. With interest not deducted from the initial advance there’s more funding available from day one and

no formal revaluations.

Get your funds flowing for
property improvement loans

NEW

PRO
DUCT

Unfunded Works Improvement Loan

• Interest at 0.75% per month

• Where borrower intends to fund improvement

works themselves

Funded Works Improvement Loan

• Interest at 0.95% per month

• Up to 100% of improvement works can be funded

by the facility

• Borrowers can draw up to 70% of initial market value from day one

• Interest and works costs are rolled up into the facility up to a maximum of 70% of 

Gross Development Value (GDV)

• Term of up to 18 months

• No formal revaluations

• Non-regulated loans only

Please contact the Bridging Finance team on 020 7190 5555 to discuss suitable applications for the Property

Improvement Loan or any other requirement for short term secured finance.

This information is strictly for the use of intermediaries only.

From the everyday to the extraordinary, our bridging team is here to help get all your short-term funding flowing.

Innovation Partnership Reliability Experience

Residential Second Charge Loans

we understand specialist banking

Specialised Mortgages
Product Guide

United Trust Bank offers a range of second charge loan products. These are designed to meet the requirements
of customers who wish to raise additional funds secured on their home whilst leaving their existing first
mortgage arrangement untouched.

Innovation Partnership Reliability Experience

Residential Second Charge Loans

we understand specialist banking

Specialised Mortgages
Product Guide

United Trust Bank offers a range of second ch
arge loan products. These are designed to mee

t the requirements

of customers who wish to raise additional fun
ds secured on their home whilst leaving their 

existing first

mortgage arrangement untouched.

Innovation
Partnership

Reliability
Experience

Residential Second Charge Loa
ns

we understand specialist banking

Specialised Mortgages

Product Guide

United Trust Bank offers a ran
ge of second charge loan prod

ucts. These are designed to me
et the requirements

of customers who wish to rais
e additional funds secured on 

their home whilst leaving thei
r existing first

mortgage arrangement untouc
hed.

Innovation
Partnership

Reliability
Experience

Residential Second
 Charge Loans

we understand specialist banking

Specialised Mortgages

Product Guide

United Trust Bank 
offers a range of s

econd charge loan
 products. These ar

e designed to mee
t the requirements

of customers who 
wish to raise addit

ional funds secure
d on their home w

hilst leaving their 
existing first

mortgage arrangem
ent untouched.

Our ‘broker only’ finance facilities offer competitive and flexible terms for our broker partners with
a dedicated and individual service approach.

Valued Asset Finance

Asset Finance
Product Guide

Stability Knowledge Support Partnership

we understand specialist banking

Our ‘broker only’ finance facilities offer com
petitive and flexible terms for our broker pa

rtners with

a dedicated and individual service approach
.

Valued Asset Finance

Asset Finance
Product Guide

Stability Knowledge Support Partnership

we understand specialist banking

Our ‘broker only’ finance faci
lities offer competitive and fl

exible terms for our broker pa
rtners with

a dedicated and individual se
rvice approach.

Valued Asset Finance

Asset Finance
Product Guide

Stability
Knowledge

Support
Partnership

we understand specialist banking

Our ‘broker only’ 
finance facilities o

ffer competitive a
nd flexible terms 

for our broker par
tners with

a dedicated and in
dividual service ap

proach.

Valued Asset Finance

Asset Finance

Product Guide

Stability
Knowledge

Support
Partnership

we understand specialist banking
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United Trust Bank – project showcase

Publications

pdate Summer 2016

News and Views from the 2016 'Specialist Bank of the Year'

What we know 
about Brexit
David Prosser, freelance journalist and former
Business Editor of The Independent, looks at the
immediate aftermath of the EU referendum

Positive news for SME
developers
The first half of 2016 brought good news for
smaller developers. Noel Meredith explains

UTB and the FLS - 
A great combination
Martin Nixon on how UTB joining the FLS will
benefit brokers and SMEs

A better deal for property
professionals
The new Property Improvement Loan which lets
borrowers keep more of their capital

The rise of the 2nd
charge loan
From the Consumer Credit Act to the Mortgage
Credit Directive, Robert Owen has looked at
how the market has responded

Meet the Specialists in our 2016 broker prize draw - see page 8
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Sandhill Park
The real
‘Restoration Man’
bringing a derelict,
Grade II listed
stately home
back to life

Sandhill Park development, Taunton – see page 3
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Positive news for
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The first half of 2016 brought good news for
smaller developers. Noel Meredith explains.

A better deal for
property professionals
The new Property Improvement Loan which
lets borrowers keep more of their capital.

What we know about
Brexit
David Prosser, freelance journalist and
former Business Editor of The Independent,
looks at the immediate aftermath of the EU
referendum.
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Publican serves
up 13 new
apartments 

Vet’s growth plans funded
Often when a business is looking to expand
they face many financial hurdles, with a need
to preserve valuable cash resources to avoid
disruption of their day-to-day operations.
Therefore credit can play a significant role in
maintaining a healthy cash flow.
In March we were approached by a new

introducer in order to assist a well-established
veterinary practice, which was looking for
alternate sources of funding to allow them to
refurbish parts of their existing premises. They
had a wealth of unoccupied space, so their
intention was to obtain enough funding to
allow them to create two additional treatment
rooms with a view to appointing another

qualified vet and assistant.
Fortunately the request was well-suited to our

Professional Lending product and we were able to
provide an approval for the full amount and term
requested with the information presented to us.
We were comfortable that the business had been
performing well for a number of years and was
well-managed by the sole shareholding Director,
who was also willing to provide a personal
guarantee. Due to the efficiency of the client and
our introducer, documents were quickly issued
and the loan drawn down a few days later.

Loan: £100,000
Term: 36 months

Call us on 020 7190 5555
www.utbank.co.uk

we understand specialist banking

United Trust Bank’s Bridging division was
approached to assist with the purchase of
redundant office space above a bank in a
period building in Kent and to fund the
works for its subsequent conversion into
two apartments.
The borrower is a company experienced

in property refurbishments with one of the
shareholders a qualified surveyor. They
demonstrated that they would be equal to
the task by virtue of having successfully
completed three similar projects.
Between exchange of contracts and

completion the customer obtained planning
permission for the change of use from A2 to
C3 which paved the way for the office space
to be turned into two 1,250 sq ft apartments.
The purchase price of the office space was

£270,000 with the conversion works
estimated to cost a further £125,000. The
Bank’s valuer assessed the Gross
Development Value (GDV) of the completed
apartments to be in the region of £550,000
and the initial market value to be £250,000.
UTB agreed to provide an initial advance of
£162,500 representing 65% of the initial
market value of £250,000, with interest
being rolled up and added to the loan.
UTB also agreed to fund 100% of the

works costs to be paid out in four tranches
in arrears. The total facility, including the
initial advance, loan fees, rolled up interest
and works costs will total £315,000,
representing 57% of GDV.
The company anticipates a profit of circa

£100,000 on the project, which represents a
return of around 22% on development costs.

Facility: £315,000
GDV: 57%

Banking
on a Kent
conversion

PROFESSIONAL LENDING

DEVELOPMENT FINANCE 

BRIDGING FINANCE 

Significant funding
solution sourced

Page 4

STRUCTURED LENDING

Second charge funds
home improvements 

Page 2

SPECIALISED MORTGAGES

Providing funding for
growth (literally!) 

Page 2

ASSET FINANCE 

BRIDGING FINANCE 

AUTUMN 2016

CASE FILE

Although in the majority of UTB’s development
finance cases the borrower is an experienced
and well established developer, in this instance
we found ourselves in the unusual position of
providing a £2m facility to a publican with no
previous development experience.
The Bank was approached by a development

finance broker to consider a proposal to fund
the redevelopment a former public house site in
Hertfordshire to create 13 new apartments.The
site owner was a publican who had over many

years run several successful public houses in the
locality. However, this particular pub had fallen
into disrepair and was economically unviable as
an ongoing business. He therefore sought
planning permission for its redevelopment and
after lengthy negotiations, permission was
finally granted for 13 new apartments and the
pub was demolished and site cleared ready for
the build to commence.
The publican then approached an experienced

project manager to oversee the development and
arranged to transfer the site into a newly formed
company so that a joint venture (JV) structure
could be put in place. The arrangement being
that the project manager would oversee the
construction and marketing of the development
and have a vested interest in the project’s overall
success whilst providing limited financial input
themselves. With the JV structure in place, the
project manager brought on board an
experienced contractor and once the Bank’s due
diligence was complete we were in a position to
start releasing funds.
The site was unencumbered at the point of

drawdown so UTB simply advanced a sum to
cover the Stamp Duty for the transfer of the site
into the JV Company and released the first
certificate for the preliminary costs. The
contractor is now on site and building.

Development Loan: circa £2.m
GDV: 46%

Classic bridge wasn’t
straightforward 

Page 3

Rooftop development
gets a positive view 

Page 2

DEVELOPMENT FINANCE 

Retiring partner’s
buyout funded

Page 2

PROFESSIONAL LENDING
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eleased the first

certificate for the prelimin
ary costs. The

contractor is now on site an
d building.

Development Loan: circa £2.m

GDV: 46%

Classic bridge wasn’t

straightforward 

Page 3

Rooftop development

gets a positive view 
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DEVELOPMENT FINANCE 

Retiring partner’s

buyout funded

Page 2

PROFESSIONAL LENDING

������������

Publican serves

up 13 new
apartments 

Vet’s growth plan
s funded

Often when a bu
siness is looking

 to expand

they face many 
financial hurdle

s, with a need

to preserve valu
able cash resour

ces to avoid

disruption of th
eir day-to-day o

perations.

Therefore credi
t can play a sign

ificant role in

maintaining a h
ealthy cash flow

.

In March we we
re approached b

y a new

introducer in or
der to assist a w

ell-established

veterinary pract
ice, which was l

ooking for

alternate source
s of funding to a

llow them to

refurbish parts o
f their existing p

remises. They

had a wealth of 
unoccupied spa

ce, so their

intention was to
 obtain enough 

funding to

allow them to c
reate two additi

onal treatment

rooms with a vi
ew to appointin

g another

qualified vet an
d assistant.

Fortunately the r
equest was well-

suited to our

Professional Len
ding product and

 we were able to

provide an appro
val for the full am

ount and term

requested with th
e information pre

sented to us.

We were comfor
table that the bus

iness had been

performing well 
for a number of y

ears and was

well-managed by
 the sole shareho

lding Director,

who was also wi
lling to provide a

 personal

guarantee. Due t
o the efficiency o

f the client and

our introducer, d
ocuments were q

uickly issued

and the loan draw
n down a few da

ys later.

Loan: £100,000

Term: 36 months

Call us on 020 7190 5555

www.utbank.co.uk

we understand specialist banking

United Trust Ba
nk’s Bridging di

vision was

approached to a
ssist with the pu

rchase of

redundant office
 space above a b

ank in a

period building 
in Kent and to fu

nd the

works for its sub
sequent convers

ion into

two apartments.

The borrower is
 a company expe

rienced

in property refu
rbishments with

 one of the

shareholders a q
ualified surveyo

r. They

demonstrated th
at they would be

 equal to

the task by virtu
e of having succ

essfully

completed three
 similar projects

.

Between exchan
ge of contracts a

nd

completion the c
ustomer obtaine

d planning

permission for th
e change of use 

from A2 to

C3 which paved
 the way for the 

office space

to be turned into
 two 1,250 sq ft 

apartments.

The purchase pr
ice of the office 

space was

£270,000 with th
e conversion wo

rks

estimated to cos
t a further £125,

000. The

Bank’s valuer as
sessed the Gross

Development Va
lue (GDV) of the

 completed

apartments to be
 in the region of 

£550,000

and the initial m
arket value to be

 £250,000.

UTB agreed to p
rovide an initial 

advance of

£162,500 repres
enting 65% of th

e initial

market value of 
£250,000, with i

nterest

being rolled up a
nd added to the l

oan.

UTB also agree
d to fund 100% 

of the

works costs to b
e paid out in fou

r tranches

in arrears. The t
otal facility, incl

uding the

initial advance, 
loan fees, rolled

 up interest

and works costs
 will total £315,

000,

representing 57%
 of GDV.

The company an
ticipates a profit

 of circa

£100,000 on the
 project, which r

epresents a

return of around
 22% on develop

ment costs.

Facility: £315,0
00

GDV: 57%

Banking
on a Kent
conversion

PROFESSIONAL LE
NDING

DEVELOPMENT FINANCE 

BRIDGING FINANC
E 

Significant fund
ing

solution sourced

Page 4

STRUCTURED LEN
DING

Second charge f
unds

home improvem
ents 

Page 2

SPECIALISED MORTGAGES

Providing fundin
g for

growth (literally
!) 

Page 2

ASSET FINANCE 

BRIDGING FINANC
E 

AUTUMN 2016

CASE FILE

Although in the 
majority of UTB

’s development

finance cases th
e borrower is an

 experienced

and well establis
hed developer, i

n this instance

we found oursel
ves in the unusu

al position of

providing a £2m
 facility to a pub

lican with no

previous develo
pment experienc

e.

The Bank was a
pproached by a 

development

finance broker t
o consider a pro

posal to fund

the redevelopme
nt a former publ

ic house site in

Hertfordshire to
 create 13 new a

partments.The

site owner was a
 publican who h

ad over many

years run severa
l successful pub

lic houses in the

locality. Howeve
r, this particular

 pub had fallen

into disrepair an
d was economic

ally unviable as

an ongoing busi
ness. He therefo

re sought

planning permis
sion for its redev

elopment and

after lengthy neg
otiations, permi

ssion was

finally granted f
or 13 new apartm

ents and the

pub was demoli
shed and site cle

ared ready for

the build to com
mence.

The publican the
n approached an

 experienced

project manager
 to oversee the d

evelopment and

arranged to tran
sfer the site into

 a newly formed

company so that
 a joint venture (

JV) structure

could be put in p
lace. The arrang

ement being

that the project m
anager would ov

ersee the

construction and
 marketing of th

e development

and have a veste
d interest in the 

project’s overall

success whilst p
roviding limited

 financial input

themselves. Wit
h the JV structu

re in place, the

project manager
 brought on boa

rd an

experienced con
tractor and once

 the Bank’s due

diligence was co
mplete we were 

in a position to

start releasing fu
nds.

The site was une
ncumbered at th

e point of

drawdown so UT
B simply advanc

ed a sum to

cover the Stamp
 Duty for the tra

nsfer of the site

into the JV Com
pany and release

d the first

certificate for th
e preliminary co

sts. The

contractor is now
 on site and buil

ding.

Development Loan: circa 
£2.m

GDV: 46%

Classic bridge w
asn’t

straightforward 

Page 3

Rooftop develop
ment

gets a positive v
iew 

Page 2

DEVELOPMENT FINANCE 

Retiring partner
’s

buyout funded

Page 2

PROFESSIONAL LE
NDING
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United Trust Bank – project showcase

Email marketing
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United Trust Bank – project showcase

Promotional
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United Trust Bank – project showcase

Statutory documents

united trust bank report & accounts 2013

united trust bank report & accounts 2014

A YEAR OF GROWTH

YOY % INCREASES

52%
54%
33%
54%
29%
35%

2013 £244,589

TOTAL DEPOSITS £326,186

2013 £14,670

TOTAL INCOME £22,645

2013 28%

RETURN ON AVG. EQUITY 36%

TOTAL ASSETS £377,899

2013 £280,402

OPERATING PROFIT £11,316

2013 £7,331

AVERAGE No. OF STAFF 67

2013 44

OPERATING PROFIT £16.8m

2014 £12.3m

STA
FF N

UMBERS 109

2014 80

COST INCOME RATIO 46.9%

2014 48%

20
14

 2
7.

1%

RE
TU

RN
 O

N 
EQ

UI
TY

 3
2%

2014 £326m
DEPOSIT BOOK £4

76m

2014 £293m

LOAN BOOK £434m

O
PE

RA
TI

N
G 
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CO

M
E 

£3
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6m

20
14

 £
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m
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INCREASES

2014 £342m
GRO

SS N
EW

 LENDING £521m

5,000

2011 2012 2013 2014

10,000

15,000

20,000

25,000

30,000

35,000

40,000

45,000

50,000

0

30%

25%

20%

15%

10%

5%

0%

Return
on

average
equity

post
tax

Tier 2
Capital

CET 1
Capital

Return on
Average
Equity
Post Tax

 

 

 

Blaze-project showcase _v2  06/10/2016  14:45  Page 7



United Trust Bank – project showcase

Advertising on and off-line
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United Trust Bank – project showcase

Website

Organic search traffic

42%GROWTH

69
New visitors

% 88
Sessions

%

GROWTH

Organic bounce

13%REDUCTION
year on year
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United Trust Bank – project showcase

Interior branding
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work 
snapshot
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Polyco

Hand injuries prevention campaign

Prevent fire and chemical
burn hand injuries
The Hand Protection Assessment Survey��������� from Polyco is an ideal starting
point to ensuring your employees and business are protected from the risk of injury.

Visit: polyco.co.uk/hpas
for more information or book your visit today
Email: hpas@polyco.co.uk

Prevent puncture and
needlestick hand injuries
The Hand Protection Assessment Survey��������� from Polyco is an ideal starting
point to ensuring your employees and business are protected from the risk of injury.

Visit: polyco.co.uk/hpas
for more information or book your visit today
Email: hpas@polyco.co.uk

Prevent impact and abrasion
hand injuries
The Hand Protection Assessment Survey��������� from Polyco is an ideal starting
point to ensuring your employees and business are protected from the risk of injury.

Visit: polyco.co.uk/hpas
for more information or book your visit today
Email: hpas@polyco.co.uk
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Argos for Business

Helping charities deliver campaign
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Porsche Classics at the Castle

Event management and marketing support
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Towergate Insurance

Southampton Boat Show
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Stephen James BMW MINI

Mini miracle campaign
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Vattenfall

Whitstable Oyster Festival sponsorship management
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Enfield Council

Safe & Connected campaign
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Willmott Dixon

Brand identity enhancement
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United Trust Bank

A broader perspective campaign
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